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Currently selling credit insurance
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Average Premium

Large ($500,000 - $1 million)

Medium ($50,000 - $500,000)

Small (up to $50,000)

N/A
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Interest in Selling Credit Insurance

Yes

Possibly

No

75%

21%
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of Brokerslink retail brokers answered
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Global trade credit providers familiarity
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Very familiar Moderately familiar Not aware

Local credit insurers you are currently working with or have experience of

CESCE

Coface

Solunion

Tokio Marine

Africaine des Assurances

African Trade Insurance Agency (ATI)

Allianz Tiriac

AOFI

Atlantique Assurances

AVLA

Avla Seguros

Banco de Seguros del Estado

Bond

CAGEX

Cartan Trade

CGIC

Compañía de Seguros y Reaseguros Fortaleza S.A.

Continental

Credsure

CyC

DB Insurance

Euler

Export Credit Guarantee Corporation of Zimbab…

Export Development Canada

GIG Insurance

Gothaer

Hollard

Hrvatsko kreditno osiguranje - HKO

Hyundai Marine & Fire Insurance

ICICI Lombard

ICIEC

IF P&C

INSUR

KB Insurance

La Mundial

Lombards

MAPFRE

Metropolitan Life (ex AIG)

Mitsui Sumitomo

MITSUI SUMITOMO INSURANCE

Nexus

Omniasig

Orsan

QBE

R+V

SGIC

Sinosure

SMAEX

SOLUNION (Mapfre)

Sompo Japan

SONAC

TAN RE

TATA AIG

Tokio Marine - Etihad

Tryg Garanti

Trygg Hansa

Württembergische

ZEP RE

8%

6%

6%

4%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

2%

Local insurers differences

No Difference

Specialization

Advantages in Offerings

Buyer Credit Capability

Collaboration with Major Insurers

Compliance with Local Regulations

Comprehensive Solutions

Deductible

Exclusivity with MAPFRE

Flexibility and Expertise

Focus on Trade Export

Fronting

Higher Risk Appetite

Knowledge of Local Economy

Knowledge of Local Market

Lack of Appetite for Local Market

Lack of Product Knowledge

Local Agreements

Low Demand

Lower Credit Limits with Stability

No local credit insurers

Presence of Single Local Insurer

Reinsured Cover

Reliance on Main Insurers

Risk Focus

Strong Technical Expertise

Treaty-based Operations

Understanding of Local Regulations
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Interest in Trade Credit Material & Training

0% 50% 100%

Training Webinars

Team introduction meetings

Publications and reports

Promotional/sales material

Agora Marketplace Solutions
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Ranking Rank 1 Rank 2 Rank 3 Rank 4 Rank 5 Rank 6

Inquiries coming from the market and if yes which?

Yes

No

21%

40%

31% 8%

Financing No Risk Mitigation Structuring of Credit Management procedures

Perception of current trends in the market?

Positive

Neutral

N/A

Unsure

Negative

44%

31%

17%

6%

2%

Challenges in promoting or selling credit insurance

Lack of awareness in the market

Competitive pricing

Regulatory issues

BUDGET RSTROCTIONS FOR COMPANIES

Clients wanting the coverage

Cover Availability

credit limits

Expertise

for concerned buyers there's usually no capcity an…

Highly developed market

Lack of local insurers providing the relevant product

Little Interest from clients, Adequate Coverage an…

Requirements of Rating of the Client

Self-Insurance
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Specific products currently focusing on

Whole turnover Trade Credit Insurance

Single situations, political risk

Guarantees

Credit Management solutions/collections

Specific debtor or select debtor insurance

63%

52%

50%

46%

40%

Commercial risk and Political risk coverage

Yes

No

N/A

37%

46%

17%

Offering surety bonds solutions and services? If No, any interest?

Yes

No 8% 17%

60%

15%

If No, any interest? No Undecided Yes

Technology integration with credit insurance processes

Highly integrated

Moderately integrated

Not integrated

N/A

12%

31%

40%

17%


