Brokerslink

Brokerslink Affiliate

R
' [ e ]
o O Hanwha H Hyundai SAMSUNG FIRE & MARINE
I_ K “ DB Insurance Benerslinstranes Marine & Fire Insurance KB Insurance MEESE:‘!:E Punusunc it




Brokerslink

Adrian Lo, Vice President Alliant

r

N
A o~ [ e ]
Lod lokal ({ ) ndai SAMSUNG FIRE & MARINE
L K 'P) DB Insurance /FM/G/ (L) Hanwha Hyundai KB Insurance MERITZ &P aer

General Insurance Marine & Fire Insurance Insurance



sAlllant

L
ﬂ'-'v‘l

Y
)4 » '1' ' ', j..

L ¥ Ty o) o
R

S Wil \ \

i) SRR

.
L
l -

TN

Alliant Overview
April 8, 2024

The More Rewarding
Way to Manage Risk

/-,

/ ,
¥

Alliant Insurance Services
www.alliant.com

7




$4.2B $37B 12,500+ Offices

Employees Nat|OHW|de

In revenue’ In premium’
7000+ Alliant | 5500+ Confie
Flat management Proprietary programs
M&A capabilities structure comprised that leverage our Best-in-class
and track record of insurance industry expertise, scale, and organic growth
experts volume

Alliant Ownership

527% 48%

Alliant employees Institutional investors

PEC business

TTHM 12431723

Alliant Insurance Services



Alliant One —

Analytics |

Complex/Alternative Risk | Mod_
Carrier Management ;




Peter Arkley

Alliant One - P&C President
Tea m D] rec to ry Moﬂggigg@i‘?ngor Karen Perez

Executive Assistant

Alliant P&C Carrier Regional Carrier Financial & Data . Large & Complex .
Analytics Analyfics Property & Casualty nistational

Joe LaRocco Andrew Oberreuter Max Demery Tim Wei, Actuary Leslie Parker ~Adrian Lo Jeannette Gonzalez

Carrier Management West Data Analyst Property Risk MLGnogemen‘r International
Open Position, eader
. Actuary : :

Amery Vasso Gina Wachtel Karen Perez Marianne Hwee Richard Stark Kathleen Schimmenti

Carrier Management Central Flood Desk Manager . . Property Project Placement }
Erica Timpanaro, Leader International

Stephanie H Sr Business Analyst

éphanie Hagan Jennifer Mendenhall Carrier Mackenzie Piatowski

Carrier Management &

Estela Lusky

Casualty Northwest Administration Richard Property Service & Deliverables

Ashlie Caruso
International

Schwartzenberger,

. Leader
Cole Nieman . - Erica Mendez Sr Business Analyst . .
Carrier Management Eccw?r—lslv\?gglg‘llv?grkef Manager, Corporate c JUT'" ?’ndoilfmq
Sr Business Analyst Carrier Management onsfruction/Excess

Kevin Habash, St Paul Bitner Account Executive

. International TBD
Patty DeCandia . . Tools & Tech Business Analyst )
Carrier Management Cathy Hizpaniek™” _ stephanie Hagan
East — National Accounts

i Large Primary .
Business Analyst Ervin Mrishqj Alternative Risk Peter Kozeija
. Business Analyst Lead Rich Malone** International
Modeling Market Security** . Larae Propert
Michelle Serra arge rroperty

Roberto Rivera

. Sr. Business Analyst Risk Finance John Gipson
Ali Syed c CJI'WebbeLrlyd Greg Streck** International
. ompliance Leader Pete Kranz Large Property
Jason lannucci Captive/Risk Finance

Michelle Serra

Alliant Insurance Services



Alliant International
Today

Alliant International serves as international
subject matter experts for both Alliant
Americas and Alliant Specialty

Alliant International provides centralized global
insurance brokerage services to help our clients
manage, coordinate, and administer their global
insurance programs while providing local “boots on the
ground” service and support for their operations
throughout the world.

)

40-person team of international insurance
professionals serving US Multinational Clients,
Project-Specific Foreign Placements, and Reverse
Flow business for Global P&C and EB Multinational
Programs

Coordinates global insurance brokerage services in
130+ countries

Advises on compliance with local laws and
regulations

Structures local fronting and reinsurance as needed
Manages foreign vendor payables and EPIC protocols



US Multinational, Project
Specific, and Reverse Flow

Alliant International brokers place insurance for US
multinational companies, for project-specific construction,
energy, food, hospitality, manufacturing, real estate, and
retail exposures, and for reverse flow business

Our international team coordinates directly with our Alliant
Americas and Specialty colleagues to structure and place
Property & Casualty insurance globally in compliance with
local regulations and coordinates local fronting and
reinsurance

The international team has key relationships with insurers in
Mexico and in the Caribbean territories to maximize capacity
and reduce frictional costs on large placements
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www.alliant.com
specialty@alliant.com



Brokerslink

Claire Lee, Assistant Account Director, Nova Insurance Consultants
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Top 20 Ranking By Insurance Premium Volume

Ran! //,/),/o /;;w;’:;;»;-;;?:c:;: 5 / ange

""""" . 696 128 5.1%

Erance 296 380 24 0%
Canada 161 7289 5. 87%

8 Switzerland 57793 2%
/ . _ __

g South Africe 1 215 4.6%
/ g/ WW ///I//%%/ﬂ //%/2//2/




Hong Kong General Insurance
- 2019 To 2028
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Regulatory Considerations




looking for:

What clients are
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Handling International
Insurance Business in China




China’s Insurance Market

»_&aross written premium and annual srowth in China

10 Billion CNY
500

450
400
350
300 /
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200
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100

50 L
0

2013 2014 2015 2016 2018 2019 2 2021 2022

mmm Gross Premium B Non-life Premium  —#— Gross Premium Growth Non-life Premium Growth

Source; National Financial Regulatory Administration




Key Players - Insurers

The number of registered insurance
companies in China has steadily
increased in the last decade.

-

Number of Insurance Companies in China

As of the end of 20272, there were
237 insurance companies, including:
13 insurance groups,

38 property insurance companies,

2017 _ %?;:tenin o 75 life insurance companies,

Tighter regulation licensing 10 pension insurance companies,

Sasier o 7 health insurance companies,
2015 33 insurance asset management
Remove companies,

restrictions
on foreign
investment

7 reinsurance companies;
and 4 other companies.

After 2017, supervision has become
increasingly strict, insurance
licensing approval is in a tightening
state, and the number of insurance
companies in China has stabilized.

—

2013 2014 2015 2016 2017 2018 2020 2021

Source; National Financial Regulatory Administration



Key Players - Professional Insurance Intermediaries

_

Number of Professional Insurance Intermediaries in China

1767 1764 4549 1756 1784 1790 1771 1735 1733

3903 3§32y —— I PP —37

0 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022E

Agency 1767 1764 1719 1756 1784 1790 1771 1623 1735 1733
Broker 438 445 445 466 487 499 496 497 493 494
Adjuster 320 337 333 354 325 395 397 373 377 377

Source; National Financial Regulatory Administration

As of the end of 2022, there
were 2,604 professional
insurance intermediaries
nationwide, including:

1,733 professional insurance
agencies,

494 insurance brokers,

and 377 nsurance adjusters.

The professional insurance
intermediaries achieved
CNY722.5 billion in premium
income, accounting for 15.28% of
the country's total premium
income, up 16.33% year-on-year.

—



Regulatory Framework in China




Key Regulatory Issues




Compulsory Insurances

Social Pension Insurance » Pays a monthly pension to retired employees in China who have made more than 15
years of contributions

Social Medical Insurance » Covers one's actual medical expenses through reimbursement for certain
proportions

Social Maternity Insurance » Covers one's actual maternity-related medical expenses through reimbursement for
certain proportions and the employee’s wage for a maternity leave

Social Work-Related Injury Insurance » Covers medical expenses and financial compensation for the employees who suffer
from work-related injuries or occupational diseases

Social Unemployment Insurance » Covers qualifying employees who become involuntary unemployed
* Provides minimum living allowance and vocational guidance and training

LR
ial
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for Incoming

and Outgoing Business

Opportunities







THANK YOU




Asia-Pacific Meeting 2024 :
Seoul, 11-12 April BrOI(erS|lnk
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Brokerslink

Anne Collette, Business & Partnerships Director
Dongmin Lee, Head of Financial Risks, LK

General Insurance Marine & Fire Insurance Insurance
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APAC Meeting 2024 |
Seoul, 10 - 12 April -

Global Reach: Expand TCl services globally to reinforce Brokerslink partners &
affiliates’s offering in key markets.

P Brokerslink

Expertise: Develop deep understanding of TCI to elevate industry knowledge
and expertise.

Innovation: Drive new solutions in TCI practices to address evolving market
needs and client expectations.

Customer Loyalty: Strengthen financials of client companies to maintain business.



APAC Meeting 2024 I3 : | .
Seoul, 10 - 12 April h\ Y BrOkerSI|nk
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Global
Framework Trade Credit
Practice




APAC Meeting 2024

‘ ‘ “ ‘ ‘ \ A s Brokerslink

Seoul, 10 - 12 April

Core Ambassadors

Miguel Carranza Phillip Krinker Frantz Bouchereau Dongmin Lee
Vice President One Source Executive Director of Director of Client Vice President / Head of
Risk Management/Alliant MDS CredRisk Relations Filhet-Allard Financial Risk Solution
Insurance Services Seguros Crédit Team of LK

sAlliant ~ MDS .

GROUP ' § Filhet-Allard
Q ane Source & credRisk LK

UMA EMPRESA MDS

@ \\ ,’41

Key Regions: Our Core Team covers each global region: North America, LATAM, EMEA, APAC.




APAC Meeting 2024 U W
Seoul, 10 - 12 April L R RN . % Brokerslink

+800 million USD

premiums placed in
trade credit and
political risk by

Brokerslink brokers

All information is based on the network survey and internal assessment.



APAC Meeting 2024 | | h .
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TCI Practice - Strategic Roadmap

Kick-off with Core Team

Global TCI Survey:

Strategic Global Carrier:
rogress

e In
Prospects and Opportunities:

161 Acadomy: o
TCI Development Kit: m




APAC Meeting 2024

Seoul, 10 - 12 April A B | § | N Brokerslink

Brokerslink Trade Credit Insurance Survey - 50%

Network Overview of Brokerslink retail brokers answered

Currently selling credit insurance Dedicated Personnel TCI revenue in overall annual revenue
Knowledge @Advanced @intermediate @ Basic @No knowledge 81%
above 70% I 2%
u
= 10-30% 12%
v
z
T
Ho o
o 4% 4%
2%
R — N/A 17%
1-3 5-8 &-10 10-20 More then
0 209 40% B0 80% 20 % of responses
Average Premium Interest in Selling Credit Insurance

Large (5500,000 - 51 million) - 6%
Yes

N/A 19%

Possibly

4%

No

Trade Credit Insurance Survey March 2024 ‘Bl'Dkel'dlnk



APAC Meeting 2024

Seoul, 10 - 12 April
Market

Perception of current trends in the market?

Meutral 3%

N/A 17%

Unsure - 6%
Negative . 2%

Sales Material

@3 Publications

and Reports
BEST Training
PRICE

P Brokerslink

Inquiries coming from the market and if yes which?

@Financing @ No @ Risk Mitigation @Structuring of Credit Management procedures

Challenges in promoting or selling credit insurance

Lack of awareness in the market 50%

Competitive pricing 13%

Regulatory issues 12%

BUDGET RSTROCTIONS FOR COMPANIES 2%
Clients wanting the coverage 2%

Cover Availability 2%

credit limits 2%

Expertise 2%

for concerned buyers there's usually no capcity an...

Highly developed market

2%

[
&=

Lack of local insurers providing the relevant product

[
&=

Little Interest from clients, Adequate Coverage an...

el
a2

Requirements of Rating of the Client

[
&=

Self-lnsurance

0
0
0
0
0
| K
0
0
0
0
0

Brokerslink



APAC Meeting 2024

Seoul, 10 - 12 April

Products

Specific products currently focusing on

Whole turnover Trade Credit Insurance
Single situations, political risk
Guarantees

Credit Management solutions/collections

Specific debtor or select debtor insurance

Offering surety bonds solutions and services? If No, any interest?

If Mo, any interest? @No O Undecided @Yes

YES

Trade Credit Insurance Survey March 2024

P Brokerslink

Commercial risk and Political risk coverage

Yes 7%

Technology integration with credit insurance processes

Highly integrated 12%

Moderately integrated 3%

Mot integrated 40%

N/A 17%

Brokerslink



APAC Meeting 2024 |
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The 10 best prospecting sectors

1. Retail

6. Pharmaceutical
2. Electronics

7. Paper & Pulp
2. Agriculture

8. Food & Drink
3. Chemicals

9. Financial Institutions
4. Packaging

10. Textile
5. Iron & Steel



APAC Meeting 2024

Seoul, 10 - 12 April

The ideal size of company to prospect

2. SME - (Small and Medium Size

1. Corporate
Entities)

3. Local companies 4. Global companies




?:iﬁo&?ze :::F ) ‘ ‘ ‘ A % -Brokershnk
Offer the right trade credit product

Domestic creditinsurance.

Export creditinsurance.
Political risk insurance (PRI).
Single risk insurance.
Creditinformation.

Debt collection.

Factoring or Forfaiting.



T ‘ ‘ “ Y Brokerslink
Offer the right carrier for your client needs

= Allianz Trade / Euler-Hermes (WTQO) (XOL) (TU)
= AIG (XOL) (TU)

= Atradius (WTO) (XOL) (TU)

= CESCE (WTO) (XOL) (TU)

= Chubb (XOL) (TU)

= Coface (WTO) (TU)

= SGIC (WTOQO)  Whole Turn Over (WTO)
=  K-sure (WTO) « Excess of Loss (XOL)
= Sino-sure (WTO) « Top Up (TU)

= (QOthers...



Py Brokerslink

6 reasons why your client should buy trade credit insurance

Receivables are one of the most valuable assets on the balance sheet
Well-regarded by auditors/rating agencies/shareholders/banks/investors
Normal business expense that can avoid serious balance sheet damage
Increase sales to existing & new customers without increasing exposure
Respect local legislation - “non admitted”

Get paid and leave collections to insurer



APAC Meeting 2024 A
Seoul, 10 - 12 April

What separates Brokerslink from the competition?

P Brokerslink

= Few global trade credit networks

= | ocalservice, global reach

= 2-o0r3-year programs

= Profit sharing

= Buyer volume & strategic partnerships with carriers

= Higher credit limits on buyers

= Efficiency in management, reporting and centralizing information



APAC Meeting 2024 |
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TCI Deliverables 2024

= (Create a Business Strategy for Global Trade Credit Accounts

= Global Trade Credit institutional presentation

= Global marketing material

= Select global accounts to target

= Multinational commercial negotiations with Global Trade Credit Insurers
= Standard questionnaire to be used by all local offices

= Template SLA - Service Level Agreements

* Training sessions with professionals

=  Surveys for business intelligence




APAC Meeting 2024 Lk |
Seoul, 10 - 12 April ‘ ‘ ‘ A % 'BI'OkerSIinl(
APAC TCIl Ambassador - Questions & Answers

1. Korean companies exporting to India: TCl new potential ?

2. TCl market practices & insurer capacity in Korea ?
3. Brokerslink Trade Credit Practice offering global growth ?
4. Loss, Claim & Price evolution in the APAC region ?

5. Your support & engagement with the local brokers across APAC ?

Dongmin Lee, Head of Financial Risks, LK
dongminlee@lkins.co.kr



mailto:dongminlee@lkins.co.kr
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